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Preface:

Today insurance industry has turned into a billion dollars industry in the world and we have
witnessed its extensive growth in developing countries and especially in Iran. But unfortunately
the speed of the growth of its representatives and insurance sellers’ skill development have
been much slower than the speed new rising insurances like Life Insurance in our country.

Therefore what we are witnessing these days in our country is falling behind in insurance
industry especially life insurance industry due to lack of knowledge and skills in marketing and
the art of selling in insurance representatives in Iran.

Therefore BazarGostaran Sepanta Co. (reg: 24154) which started its work on May 27, 2008 at
first in the marketing and management field in Iran. After witnessing this huge gap in our
insurance industry, this company started the first and the largest insurance marketing
educational group in the country on February 10, 2011 and right now, is doing its educational
services to more than 17000 insurance representative and sellers all over the country from its
website bimehmarketing.com

Prophecy/Goal/Mission:

BimehMarketing’s Prophecy:

We believe that by upgrading the qualitative and quantitative level of skills on insurance
marketer and representatives in the country, the penetration factor of life insurances (which is
right now under 10 percent) in our 10 years perspective would grow up to 45 percent.

BimehMarketing’s Goal:

By educating the professional insurance representatives, we try to reform the negative general
point of view in the country and we decide to bring the real and respected position of insurance
industry closer to the people.

BimehMarketing’s Mission:

Helping insurance representatives to sincerely help middle class families to invest, spend, save
and insure their funds in a more thoughtful way to build a better future. And in the end reach
the self-support financial condition, and this is where an insurance representative is known as a
respected and trust worthy financial consultant for the families.

Our main customers and addresses:

The major part of BimehMarketing’'s addresses and customers are insurance representatives,

www.bimehmarketing.com +98 919778 0740  +98 21 4762 1414
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insurance functionaries, marketers and official and unofficial insurance sellers and chief and
middle managers of insurance companies of the country.

Right now there are 30,000 registered insurance representatives in our country and
among these, around 17,000 insurance representatives have registered and account in
BimehMarketing’s website, and are using the educational product and services
presented by BimehMarketing group.

Presented Products/Services:

BimehMarketing educational group have presented many products and services related
to marketing and selling of all kinds of insurances, which are:

Insurance marketing educational articles:

BimehMarketing has published more than 80 articles on insurance marketing through its
weblog on BimehMarketing website for free.

Insurance Marketing Educational Products:

BimehMarketing educational group have published and distributed 3 insurance
marketing educational packages on compact discs in PDF format plus audio files of the
eBooks in MP3 format.

Insurance Marketing educational e-Magazine:

On January 2013, BimehMarketing published the first and only insurance marketing e-
Magazine in the country which was a unique approach and a huge service to insurance
industry of this country and was praised and exalted by Central Insurance research
agency, and its circulation raised to 15000 on its 3" issue.

Insurance marketing workshops and classes:

More than 90 workshops and classes on teaching marketing, negotiation and selling
different kinds of insurances have been held by BimehMarketing education group
around the country and more than 1620 insurance sellers and representatives have
attended these classes.

Insurance seminars and conferences:

www.bimehmarketing.com +98 919778 0740  +98 21 4762 1414
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BimehMarketing educational group has started holding national insurance seminars and
conferences in the country from December 2012 and have held 2 seminars with
attendance of more than 550 insurance representatives and sellers till now. Also this
group is preparing to hold the biggest insurance conference with attendance of more
than 1000 insurance representatives on 2014 in Seda-&-Sima seminars Center in
Tehran.

Insurance Marketing Webinars:

In a unique move, BimehMarketing have started to hold online classes on insurance
marketing. Of Course perhaps this is could a banal approach on education in developed
countries, but in Iran with week internet infrastructure holding such webinars requires
high technical knowledge, elite human resources and expensive hardware equipment,
and by providing all of the above BimehMarketing became the one and exclusive holder
of insurance webinars in the country.

Authoring and translation of insurance marketing books:

BimehMarketing is simultaneously authoring 3 books on insurance marketing, insurance
advertising and building insurance selling networks in Iran and the first book would
published on July 2013 written by Mr. Hamed Asgari, chairman of the board of
BimehMarketing Educational Group.

Designing and developing insurance websites for representatives and
sellers:

By Starting the Web Design Department on 2012, BimehMarketing became the first and
only provider of insurance exclusive web design services. By preserving all the essentials
and standards for insurance websites, not did we help developing the penetration rate
of internet in our country, but also we helped developing eCommerce on insurance
industry which was widely accepted by insurance representatives and sellers.
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Managers and Instructors Resume:

Hamed Asgari (chairman of the board of BazarGostaran Sepanta
Co/Manager and head of BimehMarketing Educational Department)

Education: BS of Civil Engineering

y Date of birth: November 04, 1982
Resume:
1. Chief manager of Sales — PEPSI Co. 2007 to 2011

2. Chief supervisor of sales and marketing — Shokoofa Manesh Co. (Exclusive PHILIPS

Representative in Iran) — 2006 to 2007

Chief supervisor of sales and marketing — NIVEA - Shokoofa Manesh Kish Co. 2006
to 2007

Marketing and advertising manager of Mehre Rakhshan advertising agency 2008
till now

Official instructor ICDL, AutoDesk solutions such as AutoCAD, 3Ds MAX, SAP,
ETABS, SAFE in Fani Herfeyi educational Institute

Surveying engineer on piping project of Boushehr Nuclear Plant 2004 to 2006
Chairman of the board of BazarGostaran Sepanta CO. 2008 till now

Professional Experience:

1.

Official Instructor of insurance marketing — 2010 till now

2. Instructor at more than 90 workshops and classes on insurance marketing — 2010

till now
Instructing more than 17000 insurance representatives and sellers in the Iran —
2010 till now

4. Speaking in 5 national and international conferences and seminars in Iran 2010

Authoring more than 80 exclusive articles on insurance marketing, management,
advertising and negotiation

Translating more than 35 articles on insurance marketing, management and
advertising

Authoring the brand new book “101 marketing letters for life insurance”
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8. Marketing instructor on food industries marketing

9. Instructing more than 400 sales persons on PEPSI, Cheetos, and HYPE energy
drinks representatives in Iran

10. Designing and executing of competitive marketing plan on PEPSI Co. Fars, Shiraz

11.Inventor of partisan life insurance marketing plan in Iran

12. Chief marketing consultant Decorasione-Dehkade — Shiraz (exclusive
representative of Space Plate in Iran and Middle East

Diba Dorbakhsh (CEO of BazarGostaran Sepanta Co./Head of the
educational department of BimehMarketing)

Education: BA in English Translation

Date of birth: September 22, 1984

Resume:

1. Head of educational department of BimehMarketing Group — 2010 till now
2. CEO of BazarGostaran Sepanta Co. — 2008 till now
3. Office manager of Park Hotel — 2006 to 2010

Hooman Askari (board of directors of BazarGostaran Sepanta Co. /
fg ,-’_-.’ Head of web design department of BimehMarketing Educational
' i Group)
A ‘1 - Education: BA in English literature
o
S5 M 75T Date of birth: September 02, 1984
Resume:
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1. Board of directors of BazarGostaran Sepanta CO. — 2008 till now

2. Head of web design department of BimehMarketing Educational Group — 2012 till
now

3. Webmaster of BimehMarketing Educational Group’s official website — 2010 till
now

4. 1T manager of Jondi Shapour Co. Itd. In Shourijeh gas refinery project — 2009 to
2011

5. International web designer and developer with black belt badge from
themeforest.net marketplace, Envato CO. Australia
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